The selling process — step-by-step
How we market your property.

Acquisition of property

Your property

Target group analysis — Planning phase — LEEE £

market analysis

Commission

Presentation, active Marketing concept e ‘plans e
) . — — professional photo-
marketing on internet and sales brochure
graphy
I
Direct contacting of ~__ Creation and sending _ Direct mailing of _ Presentation in _ Co-operation
selected customers out of exposé customer base display cases with banks
I
Distribution of _ Presentation on _ Presentation to
brochures our homepage other brokers

Advertising in daily

. . . . . Presentation in
e = Cnewpenana - MeGEpeigmd _ Advetsenensn ot popery
9 local media 9 property mag portals
I
Fodf:gspr:;;gnc;n _Reports on viewings __ disiizcs)?g:g \?vfith _ Recordof activity ~__ Valuation of property
q L for seller undertaken for seller and component parts
for rejection customers to seller
I
Consultation Negotiations and
on finance — active assistance with —  Brokering of finance

drawing up of contract

Appointment with notary public

Handover service

Ongoing consultation
with purchaser





